
About
YPN

YPN was founded in 2007. Today, more
than 20,000 REALTORS® call
themselves “YPN.” In addition to this
national network, nearly 400 state and
local REALTOR® associations now have
their own YPN. Our Sunflower
Association of REALTORS® YPN stands
for “Your Professional Network.”

The Sunflower Association of
REALTORS® works along side YPN to
provide real estate professionals the
education and resources to be
successful in their careers and gain
leadership experience. 

https://www.sunflowerrealtors.com/
your-professional-network/

Contact Us

3646 SW Plass Ave
Topeka, KS. 66611

Address:

+785-267-3215
Phone:

info@sunflowerrealtors.com
Email:

Sunflower Association’s
YPN committee serves
SAR members
throughout their careers
by offering insights into
technology, prospecting,
marketing, career
development, and much
more.

Your
Professional
Network



National YPN
https://ypn.realtor/

Our
Events

YPN is REALTORS® serviing REALTORS® by
providing opportunities for education,
networking and engagement. Your
Professional Network at SAR offers the
following to SAR members:
 

Lunch and Learns  - Education
opportunities where SAR members or
outside guests share their knowledge of
the industry. 
Affiliate Luncheons  - Education
opportunities where affiliates such as
inspectors, lenders, title companies, etc.
provide lunch and in-depth coverage of
their real estate related topics. 
Education Summit - YPN organizes an all
day learning and networking event
annually to educate REALTORS®  on
various industry topics to improve your
success. 
YPN Mixer - Networking opportunity to
form relationships with other
REALTORS®  and our affiliates. 

Find us online:

The national YPN encourages real estate
professionals to excel in their careers by
giving them the tools and encouragement
to become involved in four core areas:  

1) Associations. Attend REALTOR®
conferences and pursue leadership roles.

2) Industry. Take an active role in policy
discussions and advocacy issues.

3) Peers. Network and learn from one
another by attending events, participating in
online communication, and seeking out
mentoring opportunities. 

4) Community. Serving their community by
demonstrating a high level of REALTOR®
professionalism and volunteering for causes
they feel passionate about. 


